
Do you feel the pain of dealing with the same 
customers, vendors, employees, and bosses every day to get your 
job done? If so, you may not be aware that your career depends on 
how well you negotiate in these situations. If this thought stresses 
you out, it’s because you are programmed to think that each 
negotiation ends when one side wins. This view is flat-out wrong.

Experience the new mindset for success in Beyond Wins. Mala 
Subramaniam, who negotiated for twenty years in global compa-
nies to achieve transformational projects, and taught negotiations 
for ten years, reveals:

• The Chakra of Negotiation Principles, a wheel with eight 
principles for success

• The Communications Signal, a method for understanding 
business problems

• The seven behaviors that will set you up for success
• The cultural differences that derail your negotiations

Publication date: 
March 17th,  2020 
isbn:  978-1-5445-0638-4
Page Count: 232
Trim: 6x9
Binding: Perfect
Price: $7.99 ebook 
 $15.99 Paperback
Genre: Business
Formats: Ebook & Paperback
Publisher: Lioncrest Publishing
Where to Buy: Amazon and  
 Barnes & Noble

ABOUT THE BOOK

BEYOND WINS
EASTERN MINDSET FOR 
SUCCESS IN DAILY 
BUSINESS NEGOTIATIONS

M A L A  S U B R A M A N I A M

A compelling guide to 
success in negotiations 
using Eastern wisdom 
for Western business. 
It steers you away 
from immediate 
gains and shows 
you how to achieve 
business results and 
relationships that last.



Mala Subramaniam inspires people to go beyond their traditional 
thinking in solving business problems. Her talks, a blend of 
Eastern and Western philosophies for negotiations, are full 
of original ideas, stories and business cases that illustrate key 
lessons. And, so is her book. 

Mala Subramaniam is a corporate speaker, executive coach, and 
cross-cultural trainer who offers a blend of Eastern and Western 
philosophies for negotiations. She spent over twenty years in 
influential marketing and strategy roles at global companies 
such as ibm, ge Healthcare, and Dun & Bradstreet. Mala has 
led webinars and onsite courses and provided coaching for 
Cognizant and Meltwater, among others. Her cross-cultural talks 
have reached Lincoln Financial, The Hartford, Comcast, and 
more across the us and India.

• Never Split The Difference
• Getting to Yes
• Exactly What to Say
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BEYOND WINS
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M A L A  S U B R A M A N I A M

Mala Subramamiam has written a very important 
book in the canon of great negotiation guides with 
Beyond Wins. Her years of experience in the corporate 
world along with her cross cultural consulting work 
across many different industries gives her a unique 
perspective that is essential to any business person today. 
I thought I knew everything about the topic of business 
negotiation, but from Mala, I found out there was much 
more to learn. I loved her book and you will too!

—Jon Wuebben, Author of Future Marketing: 
Winning in the Prosumer Age
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